ABA Questions? MLinc’s turn-key tools, models

and agreements to evaluate, sell
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o Financial Model

o Start Up Analysis

Start with an ABA Conceptual Design
e Home Builder Marketing Letters

and Implementation Planning Project
o Real Estate Broker Marketing Letters

e Sales Presentation
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o Response to RESPA/HUD Factors Chart
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o Profitability Analysis
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PURCHASES e Operating Agreement
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“Strategic Relationeering” Solutions

e Referral Source Disclosure

o ABA Disclosure
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Secure Long-Term APPLICATION o Loan Application Processing Services Agreement
Purchase Business Flow PROCESS SERVICES o Administrative Services Agreement
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